Job Title: Business Development Executive – B2B Sales (IT/Telecom)
Location: [Gurugram]
Employment Type: Full-Time
Experience Required: 2–5 Years in B2B Sales (IT or Telecom Sector)

Job Summary:

We are looking for a proactive and results-driven Business Development Executive with experience in B2B sales within the IT or Telecom industry. The ideal candidate will be responsible for identifying new business opportunities, building strong client relationships, and driving revenue through consultative selling of technology or telecom solutions.

Key Responsibilities:

· Identify and pursue new B2B sales opportunities within the IT or telecom space.

· Generate leads through networking, cold calling, referrals, digital outreach, and industry events.

· Engage with decision-makers to understand client needs and recommend suitable solutions.

· Deliver effective presentations and product demos tailored to client requirements.

· Collaborate with pre-sales and technical teams to develop customized proposals.

· Negotiate contracts and close deals to meet or exceed sales targets.

· Maintain updated records in the CRM and provide regular sales reports.

· Build long-term relationships to encourage repeat business and referrals.

· Stay informed about market trends, competitor activities, and emerging technologies.



Requirements:

· Bachelor’s degree in Business, Marketing, IT, Telecommunications, or a related field.

· 2–5 years of B2B sales experience in the IT or Telecom industry.

· Solid understanding of IT/telecom products and services (e.g., cloud solutions, enterprise connectivity, managed services).

· Proven track record in meeting or exceeding sales targets.

· Excellent communication, interpersonal, and negotiation skills.

· Self-motivated, goal-oriented, and able to work independently.

· Familiarity with CRM systems (e.g., Salesforce, Zoho) and MS Office tools.

